HOW T0 SCORE A
GOVERNMENT CONTRACT

The fecieral budget is stacked up for'd chop——but so'far,

spending is escaping 1 the ax: Selling tech to the feds. re-:

“Fmaing a growth industry, but it’s trickier than ever for small

"-'_'r-get 75" percent of government tech dollars.: .
| ‘Butdon't despair, Contracts often have work to he doied

L out to small businesses, so it pays to know the nght people.’f_
- Youalso have to lmow whiat to selli Luoklly, govemment f
- procurement has | gone ¢ onhne in & serious way, makmg it
e easy to look1 cup contract details and spec1ﬁcahons So relax, s
- we've got you covered Everythmg you need 1o get started ;_ 2

Almost every step of the contracting process is electronic
now, 5o you can do a lot of the paperwork online.

Register as a contractor.
* Central Contractor Registration www.ccrgov

Get your products and services listed on a General Services
Administration Multiple Award Schedule—your hunting li-
cense for government contracts. The GSA, Small Business
Administration, and nonprofit agencies all offer advice on
navigating the process.

# (GSA Schedules www.gsa.gov/schedules
+ Small Business Administration www.sba.gov

* Association of Procurement Technical Assistance
Centers www.aptac-us.org

* Score www.score.org

Scout out opportunities online, network to find subcontracts,
and sion up for e-mail alerts of new contracts on the GSA’s
e-Buy site,

¥ Federal Business Opportunities www.fedbizopps.gov

+ SBA Business Matchmaking Program
www.businessmatchmaking.com

* GSA e-Buy www.ebuy.gsa.gov

TIWWWXPLANECOM &

'f_--'gbusmesses Government CIOs are push.mg blgger, depart-__
mentw1de contracts that are tough for the small guys to o
<+ field, Ten percent of the companies blddmg for contracts

Defense: $30.5

Health and Human Services: $5.5
Homeland Security: $4.4
Transportation: $2.6

Justice: $2.5

Treasury: $2.4

NASA: §2.2

- Agticulture: $2.2

- Department of Energy: $2.1

Source: U.S. Government Printing Cffice

Systems running applications that cross agency lines are
in big demand as the government tries to standardize op~
erations. Here are some of the needs, according to Fed-
Sources, a government tech-budget research company,

. Budgeting software .0 HR_man_agem_ent

Case management 0 “IT infrastructure BT
‘Mapping technology. L]
- Systom security - - -

Financlai management

‘Grants manage_ment

Bigger contracts are leading large contractors to look for smail

business partners with specific skills. Some even have mentorship
programs that help companies new to the sector learn the ropes.
Here are contacts at a few of the most successful companies.
KEY CONTACT, COMPARY EEDERAL ﬁ (GHIRA[IS wsw 2004 (sn bl!iions) o
‘Emily Mann, Lockheed Martin o7 e $6 O
;erm[yrmann@lmcocom 303 §71- 8119 [
Babak Nouri, SAIC $3 g
nourib@saic.com; 703-676-7492 - S
: Anhi'é'r'de'i'tin,' Cor’répﬁt'e:r_é_:':i__e'_'rices i ' $29 S
- amartins@csc.com; 703-818-4000 - . Gopad
Lynn Simmons, General Dynamics $2 2
lynn.simmons@gdcds.com; 508-880-1658 .
:-Deborah Jacksomt-lamllton, EDS : $2T
.deborah Jackson-hamllton@eds com 703—742 1315 ;
Bill Mitchell, BAE Systems $-1 Z
wiltiam, mltchell@baesystems com; 703-563-78C0 .

sources Washmgtcn Techno!ogy ma zme llsted compames B EARERY

06 B s_mess_z.‘o:-ns"_-.' o




